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O|FBA AR ABF AHEC) 3I%PER 1. 0SS AHIA0 CiE AT
daEls F ALTACd HoiEAl | ARelEe
Holld TAS} 2 IRt 28 F7Re 71d 1) S olFFAAul 20 DAY 54
& 4 T, AulR AFGRRZES] BAYe) B & A
3 ol what AR DASL FASH= Aol 2F  Table 1 - 2 0ISEMMHIAL] A=Y FHURE
& B3o] A1 HAee RA] A AEE B 4, HBE, 0EN, ARPU Y
= 9ick,

= A3 O % 0.2 ol
%, Al G219 ABERE g 59 54 22 1095 |1996 | 1997 | 1998 | 1999 | 2000 | 2001

A oAy AgRo TSR] Auet 71E 1 [

16,9 | 23,44 | 26,81 | 29.0

74 @710 urold ulAE) Mo Zao] A # [T (PP A 1y |6 |
(34%)

A3 glom olo) wet oj5EAl Mulao] it [azs
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7_!1 zA—IE_,] 731-1 _Q_OIog 1) 7u§} &)
(Customization), (2) A& A 352 &4

A2 HEEME o FERHEESMMAHS] | 01X

(Contact— Interactivity), (3) 353 X2
(Cultivation), (4) BEAH(Care), (5 HFYE
(Community), (6)A¥(Choice), (7) HEJ/d :::
(Convenience), (8) £4(Characten) 9} 22 871 fm ﬁ \G@@ B
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=Y olFF Al AR Aslitle 58S
BE AR Folslr] Yste] ZRIRF 9
T A, 7HIAT B e, 1 AHEE 5
FTHOE EM5H oh33t &k & 13 a7
oA & 4= ARl FU ol EF AN A= A=
A HPCS A AlRe R 7hA} F Ut ol
ok AAFAE Bogtth 1=y o) %
HlA HEgo] A4 =7 ] 60%°14S 43l
SHA| =i 20009 69 olF @iy Rag #HA
o9 FF2E 20019 =N 20 71U 7
of 2H}. ol olFEAIANIAT} ZFIR; FEE
Aol EZIMtE|(customer penetration)of] ©o]2
Y A E71 A vepf . 541
ArdAbe] o &l HA| FrHeo] kst 9f ot
7R “Tgﬂ‘u}]% (ARPU: Average Revenue
Per User}& 574 $419] ={at 3o =2 Qs
= P o o A 9.&‘4‘ ol o]
How GAStEY o] &St Aujag] 4=
?]/do] 24 word AUE LEiET
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S o] EEALMEI 2 IIAFE L) W Av]
2 PR T & 20} 2ob ol 9] Fo
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=71t vjus) £ ) 25 &2 Holgt & 4 Atk
O] FFAIMH 242 THE Abdell W]slod AbdRt
;AL G 22 ot nl=e] - 19999 =
A-87EEARI S A FsiA8o] 0.4%d vt
of ojFFAAu A MY B HAES
2.2%%0 A& YeRdthBerson et al., 1999).
EFF 20039 =0l IMT-2000 A H]29} A Q] FA]
o AlzkE RzolFAge] =Ql=d a5 W Auls
F4, 1R Y 58 THOE AR 741801
2/3stE o] 1AS 9 Al digt AfEe
Yt ol A SV Ao Ay AEH%I
2, 9Ed & 453

Table 2 — 2 O|SEAMMU|AL MY mA

7 2000 2001
ALA 2L B (%) 3.9 2.65
X2 SKHRE HIEAMSITA} AIYUKHE FPR D

Mol Xt2E M-y

[+

2) o5 FAl ABl&d A 1Y FR 2 T84

ot Table oA & & %] AT HlH B}
AA7IAAGE BE 200249 E ol 5541 By

L 67.9%2 A2} T3 =

Table 3 ~ 0|84 E5E (TA7IUXL/Q1)
(&9 A8, %)
1998 1999 [ 2000 | 2001 | 2002
ol | 46.430 | 46,858 | 47.078 | 47.431 | 47,640
AR 74| 13,983 | 23.443 | 26.816 | 29.047 32,342
288 | 30.1 | 500 | 57.0 | 61.3 [ 67.9

A2 : hitp /www.sktelcom.com(2002)

oj2igt g shelA

AFnA Ak AFHG

& & 59 F44 oA " A (Offensive
marketing strategy) Bt} 2 AFA = Ao} 7]
238 gz)o] Hold upAlY AZF(Defensive

marketing strategy) 2] $8/d0] A AL 9}
o ol npA ko] YA Ao o=t
71EnHe] grEof g #4ol FHEL Uk
(Fornell and Wernerfelt, 1987; Fornel],
1992).

E3E FUo] 5 BAIA A A= 718 24T
sfoll A LATolE 2 AIEAS A Aol
o, Saelo] gl el £ 7120lx gick

et AzF o g AlFnde] giRELe JiE 8
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4 7HIA7E HiojE AuI &g 718k BE|0)7]
ool Al el &2 e A4S Ha Uk
2 B FErHelRE, ABAIT). o
ZHA 71E 29| vkEg % 1Y fA= A
7R Z3Pdeof] g3t ol55 Al 719EAA 7t
2 TAleIn (Y, BE5, and Y,
2002, 1A fA&] $7HE Tl 2ASH &
7134 BAE BFEste Aol 7149 ek 4o
of #4do] & A (Reichheld, 1996)0|2k Brj 1
g o] FFAl AFollA A {-x19] Faiddl o
RRAE S U

ol /geliA A% AR U4 ol FFAIA
Hj20] EA4S W o33t gk 0)5F Al
AujAtde 7HURE LT e] A 57100 A
3o} At LAES Rt Ao o of2g
ok wbd FAAR I 22 IR Abix
of ¥ nA4E9] a7t A F7REAL U, 7
7] A3t U MZolFAHS B3l ehAIRIRS 1
Azgto] grys|| A Aoz oAk wat nAS
BEE AIAA 71E 7RIDASS FABe A
o] FARIARES 21 A2k HHIA=
24 53 SE AARIETE

| 3) o] EA AulAo) TiEt MY A7 F

Ol FBAIAMI A 4GS e 2 3t 1A 34
Lo B A= I Yol vy o) 213y
Hi e Ao di3HQ =RES HESY
th23} 2k Gerpott et al. (2001)= 599 oj%
FAAEIA DAES iR nAFHE 1A
A, LANEL] F3AR g AAE =
g2 BgS Boe] AFEANS 3ttt ol =8
of &Jstd o] FF A2 ARJNARI Y, a7,
Y EHe] 4 Fo] LATE| FFS v|FeH

LANF] FEFE, B ojuAI7t EEs
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S DAFA7 BobdE WaWTh Lee et
al(200D) Zxo] ol5HA UASE thye
2 RARSES} FHES) WA Al go|
(RESLEERDE-EEREEEE R
o}, o] A7) st 1A 4= 23, 8
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2% 2902 A§she Ho= ekttt YUY
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AT, T ol 5FA o8 NASL BB
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1) $4=9 /g

otAg Hool Qo] Adt AJHlA T AAlo) 2
HE g3uA HRE 04T FARE $48=
(loyalty) &= 2ol €hA “ILTHE(customer—
satisfaction)” 7N @3 AAE A LAFTH=
(cust—ommer loyalty)” 2| juje} - 7fge =g
EajojA 7= FtcHJonathan, 1995). °l& A&
o} Mu|xof gt FAH=E A= HEH F



A= vtE 27 o]al= Atlo] FExy| wjEojct,

AAZAHAEE T 7149 AL AE B Ay
20 3t ofZ(attachment) E&= A
(affection)®] A2 HAE ¢+ e=d
(Jones & Sasser 1995), ©|2j¥t HHEL o8
7HA AR 2 dEETt IS doz
H (attitude)2}t B fl(behavior) 2 2A}8}HE] =4
B2 Ax2 = HPs 23 o 43k ZAY
Qtoll At A3 (resistance), AT =
(intention to buy), 2831 7}3 Z oY
(premium)o] th3t AEJA T8 EHE L
(Anderson & Sullivan, 1993; Boulding et al.,
1993; Cronin & Taylor, 1992; Narayandas,
1996; Zeithaml et al., 1996), P2 Hx=2
= A7 &g, BWHso g Arikte] A9 g
E, JEARYT o2 ZHHAHCarpenter &
Lehmann, 1985; Colombo & Morrison, 1989;
Dekimpe et al., 1997; Jeuland, 1979; Raju et
al, 1990). Weba nAFYELE= 7199 ¥t
ZHARGER 1o A7t AA 2 7199 AF
ojuf MujAgE AAufsta efRloA SHstn =
dnjd 718 & AEst= PHg 2 Yebdo
(Reichheld, 1996).

A AF Z(customer loyalty)oll i3t A=t
9 #He A Y5EH 2, 9248 JZ
THEA HLo 8 Yo cHOh, 1995). 52
A A B2 HIS 2UHoR AR F
EA AL 279 Pt P TR B
£ ol g3t 1 FAHEE olash=dl 7tXle
E=F2H AME 1 dcHDick and Basu, 1994).
2 AT e B2 HIdlq 1Y FA4=
£ A2 i3t nZ4E0] 3o 9 ez} o]
|3l2 = W A2 HPogint

17 FAAEE 7IGER Mg B2 HAE A

e}, 7 F=e 71l B8 BT ol
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=ltReichheld,
1996). 53] 7|1t Aol A= gle d4d
ol A At LS R E=H8o] 7IE X
A& FARBR: AR} 5 B=rt o gol At
H(Barsky, 1994), L AZ =7t 5% F7F A2
o= dFo) wabs 25~85%2 x-S 71HA
$7) B2 (Reichheld and Sasser, 1990) 7]&
nA 5 FAHAEE Fole Aol 7|dY Fa3t

A AP H 2 AT, HER, 5D,
2) A= i HYAT

Dick and Basu(1994)& &:H|RF F/d50f digt
NEH BmAS N dste] F4wof Ao B B
g oA Qith BEolA SAAEE AAEA=
/R B Ay A ej Ao it AHjAREE O] AT A
gl ol Aol Pezte] AR HYstH o, A
A gl=et el Bt A, & A=
Q1A & (cognitive), 77 A(affective) ?F &
(conductive) H=Eol o8l A= o]FA 3
A Hojd A ExE 5718 (motivational)? A2+
(perceptional) 738934 (behavioral) ZH=E o]
ok Bich 223 S e AR
H (social- norms)¥t A 8 4Asituational
factors) ol &J3 2FE o] At EUcHREAS}
2002).



TAE 2 22l f-39 4Fo] ul¢ Yk A
of Zbsle, Az FAHAZ W3t 7|EATNN A
Aea QAE ol Hxolu|A] oo 7Y A
ol FFS A= TP 1A ET [
e TAY HAA 1Y FA= JFS
27 HeE =Yt AY, 9 - A= Z(1999)
2 FFALEA9] Aol 1A wrEd 1 FAE
o U= FF¢E A7t 1 wEN 17
4= S A YITEHY UL 9 Y
o FFAS A8 11 1A SH H =&
< FA stgct. YR - u7]13E(1999) o3
Af olm|z| 9} 7 FAE (ol BE)oll gt AP A
S PAfel| ThFt SujRLO] 27 g ol(H S =&}
o] o|F 5§ W4 Fo8 HAstaL 7 &gt
B H=E T4 AR B/ oA} ojujz|
840t B4 o3} o 5 3P| Alolo] BAE AlZ
=45k},

O|ET(199)+= AlBlA S 2%
ATt 2 A4 dEEe 2 71y
2 A4, o] - ul-8A 7 i
of dFstAnt Mulx =S A%
A vk AujA - 2R obyzl Hujs vl
o} AulA P4 Tea Ak HAY FRoJA 2
£ o3 7HA] ool v aAE 183 4w
A5 Ao B W 58 TEH o2 A Azt
Aot Y HEE2001)2 AL fE (S
/)0l tit BT 2ol W3 AT A AujRo)
A BE ol PR 27 AL Al 2
T U BF F=E TNl Pt xpEs)
= gt A WeR =il on E3) o)
o)z} Zgo] TS Aol H)dled Fr)A pEdS
At} THES ojn)x] A MY aglez 7+
F3kL AP FAHT I 2L BB THEE
3}, 2002).

AHIA A= B o F = (service loyalty)=

oL,
o
(2
=2
&

4]
)

ic

L
fr 1>
LU T

oL OE X
r.‘

320

34 upAlEd BololA BRAE S/ %=(brand
loyalty)gts BA| ol B2 A7t ojFoA &
ok 2=y 3L Aujae] ZEA APolHE
TR A do Ao 1 FAE A &
otrr] FEch AlviaE R-BALY ofg 71| Ao
A FEHZ] Zolg& 7HA 2 917] wigell, Aulk
ZF4zol B3 AT 2 HEo] s o]
of gt}

1987 Czepiel & Gilmoret AHl: FA=E
‘A Aol 7WkE £ w3 WAE ASA7=
E4% g2 Pogstn ot o=t Aok A
12 FAE7) "l A= (attitudinal measures)
EAx]ojof Jck= AL ouigitt, &, o714
2HRES ATy Al Z-2 Folg ojAle
7kE & AEE0] 0|88 + A& Aot 71E
Edof ol o2t Hie A WS Fulje}
& 3% H=(behavioral measures)oll |5} £
H|Z} A0 FAda ¥sl e a9 wee
o2 Hapgd o 72 olsiet 3AHE AlgRvitt
23t 1 ol B A =T AU A 2H|RHe
oA Yol 2FHE w3 Q7] wolth o}
A3} Czepiel & Gilmore &) AH|A FAHE
ool thsled H A 9] LA AmEotop &
o] itk AEE HA| FAZT FE LHAEY
WA A@e) 71zt FAdo] Hokal st QL
= Aotk =y ojtt A RFA AHol= bl
o} AuR; YFof it Al F o Aok T
ot SEA 94E A A87HA 108 22
Bz Fogt 4vjAe] A o3 oA o
Al 22 BIHEE 47 oy ofE BI= g A%
4] g53)7] FET E OE 9& EA9, ol
3t IA 718 Aas AHREC] A2 AHiA A
SAE etk HEE o) 2 9 REOlU E
B4/ dizol @A Aujx AFA HE= E
A& 458 FA B3t AAR A a2
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THe BE sutSo] HRe AUl ATAE 2
o nhat SEugolt B34 E B0l ¢
o o2 WA Ul ATA B FHE

& UpeRiThn geh cha] Wl midel it 7|
e IS BA B4 Uota 9l stol
o ot olEidt 7| E ERES B o F 7R A
Ao} 3] Sejgtizy) 1 ————
B M=k dgeo] Mot Zoln, SAE
Ml FHE ool LulREe] ujshel] et 7]
7k Z 3ol Hofof ghehe Zolrt.

3) AU A SAH=Y F8 4
ArlA FAAZORYE ME|A AFA & Ay
A 7|dEC] 2 £ U= AE5F AN 29

(sustain—able competitive advantage)2] Q&
olch oW 71h9] T 17 52 1Y u AL 7
A dAANA Bl nAH QA =910 =7 gjEo)
ol FZ mEefA SA=e Ao gigt A
T7F Ak, 199049 Reichheld & Sasser?)

Toll &J5HH Au|A 71de] g9 T 7o)
E{customer defection rate)& 5% A=Y &

T Aohd ool 25% A 85%7tR2 A4

62 r.&

ol

A34% & 4 Aok Aug SRS, 22 o
A 82| 5% ool G2 Fole] A% Ak A
e 21540] v} Aol sistid, AR 5 A5
A 2] Aule ARle) B 9ol wole) 30% 4
% BH A ool 50% A%, el 49
o= 85 44 5o AT BoiFoict. W]

(Delaward)#2| 3418712 3|4k 4 2oll= 5%
o) A o] 1g @47} 20]e] 9] 125% Afolats
=& £E AE 7HASCE ojAe B E njsld
A o] Roidl AApolATt 1A FAHEE] A F
7ol Auiglo] BT Aoz AU, st

7 w3k ubgel UQlo] g o)7] pEoct £4
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2 714 %15—5] ol-g3f &
Aol thste] wlaA g i3
ol EA| 719 XA B O A4S
Sl Aol M2E LS BoEol=Yd B
‘%?01 %”‘1 d3 Ao AlA, GF UNBEL
0| 0] &3t 7ol el £
F Ao dj&oltt olAHE 1 ¥
3]’5‘01-1— Al ojt,
2 FREE FANEOF St ol F-

'—5”5‘41 HApE 27] Q&Y Bokopdet
Austn Sol W O BAA F3} o]
AlBHR] #317] i oltt. Keaveney(195)+& ]
IS AulA ek Qo] B3t AFE TSt
Fedl, 1 583 41 F shubs AulL ofd 1
9] 15%7t L& 7V7he AFFEOlAl 280] ¥
B o]g3lH Alujlef i3t BT EESGITiL
igsttke Aol &% 117 —4 Hadges AR
A A 7}5’- 013121 A FH A AlH]
A& & 5k Utk
A Muls 71de] A

te)al gl 53
22 BAHI" (Relationship Marketing)olt
1ol nZiz}e) 71491 HAE 3
YRR A vrobd 4= gl ol of

nAEL 74
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sk stn, 71& 2A) BHol S 71goiok o
®, 250 Aulazt st A9 AR Y £F
& FEA71T YEAE SAstloF BTk AR B
£ Aula Abqlo] H|AEA N} AFRIGANS
ojubx] R Y ol 71 olaiat 7t
FAmo] AFERAE o] 97) o] oburt
geherad®, 200D).

Al H
3- 20 "1!'.'}51]

AgHoR FATY AT AN, 9 A
USSR H D] NFe AZE Adls FE,
AzbE 7ha), AEY, A4 Fo] AEHeE g2
AFANA AREE o] FHHGarbarino & Johnson,
1999).

EFE 2 MBS AR A Bt AT 2
Foz Hpd (D 143} (customization), @ A
% AF328-A(contact interactivity), @ 3%
Z(cultivation), @ BAH(care), ® HAFUE
(community), ® A9 (choice), @ HLYA
(convenience), ® EA4 (character) o] AAJE
t}(Srinivasan, Anderson & Ponnavolu,
2002).

@ 223K customization)

1A= NE nASNA AF, Avlx, a8
AR FHE L= 7199 5ol ojst 1A
3he 28 Aokt AR S Al F, A
BUle ookt Ad2E Algshe A Ao A

8 o] ol DASNE ¥ 4 e 5L AR
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1 tHSchrage, 1999). W2 HAPF A= AA|

£ ojn] ol Fro] UASLE FF3t7] A&}
T Qlth AA Aol A nAsrE ARPEA S
YAp|EZL nAg FEID O nA/E s A
E Aua, £ FEE W3 AoE Yopin
At

olg|gt 1yt FAZS FFS F Aokt:
Rojfe B2 o7t At A3 7o) uffst
12} k= ofE AL & 4 s 7HeEE 57
Al e} YiautE A4 (Net Smart Research)@)
zA) o3k, AEY Farte) 83%7F AMOIE
B A ol ExE Ao Holg
(Lidsky, 1999). ArelE9] 7iRIsHE F3l DAV
A dAR= o2t EeE &Y 4 U E3L 2
2sk= 120 WAPOR Yl Aol FAUA
qaiA wEA 23 FoE2X 7R A" A4
& YHEL} (Shostak, 1987). Al 1A= &
2 9] Ao, 1z} A FE1te] Ht FHZ
422 o]F 4 AUHOstrom & Icabucci, 1995).

Zoz 7Id WM Alo|ET} &3} HojFH S
of, Bo} o A8K0F 59 AHRE 4T
ottt AFMoR R g2 AEF A9 uAS
ShA grel 35S st oAHEA Y
83I= & o]¥cH(Kahn, 1998).

wheba, ghek 7] go] ZiE aiZio] disl P &sHA
ghE 5 AV A" 2 FY 4 ok, o]
Y3k AEE FY3] 27 Hal AA AES 3
3= A0S Hast & 4 QS Aojth. mWEkA, 1L
22 njfjo]] ThA] AlO|EE HHESHA| E ZAlojtt

©)

2]

& A}32F2 A(contact interactivity)

AB2 S GARIEE B3 7I%de 2
2 Atojol] dojut= EH Q] 54 BEAHS 23t
ATRFEE AR A ol Lol A F4
£ $3 43 2849 S/l disl A53tA

i)
L

priz}
flo

i



tHWatson, Akselsen & Pitt, 1998).
AR ol AWML 293 BAdo] Ht 1
AES TF o7 ol ey, EFES AE
S AlFen 3 &2 53 Fo @A E-
T AES) iz EAs W
Salvati(1999)ef) jsha HARPIA = %11}: A
LA A3 AeA3E gAde ] sl ast wE A
< AlgstA 7R AdRE AIAESES 8
58 4 ¢S Aot stgnt. At ol=gt A&
ZrgAdol 1 FAz Fagt FFS 7|Wch=
2 7HA] o] /& & &+ Uk
Alba, et. al.(1997)°] 2jshd F32E4L 8
Tk Aol AHIAE wEA M Mg T
T AET otn ojdt AL Aol AnjRte
2124 7HAE F7HIE 4 ke Aot Edt
AZAGAAL A YAY 4= Qe AR F
& dAUA F7Z 4= A Walton, Akselsen
& Pitt, 1996). Attt A% 2820l 23t sl
P2 Aol pRet vt FYE 2 a5
£ F7MZIctKHoffman & Novak, 1996), ©+ak
A H&E
A =t

e

mail &

AL FHEES SRR FFSE F

OF S-i
A& A7) AA 11A4e) Fofe] Za 7]
et7] f1sted A A BA F R} Q1A
Al-gste Arojrt webs AT 25
el ATAQI HlolgH|ola 9] ALgo]
g 3lcHBerger, 1998; Peppers & Rogers,
1993).

Zl(cultivation)

o
o])l’

o
oM

(T w
mlm

ol
L o

o m

Aol Wast ARE ATFo2H, VIS
o] tha] HHE & 4 QA T o) WAl A
Q%) ek opUjet mlel A YTkl AHE B

shew) grjH oz 22 o] Et. watq n
o thet £33 FAS ALY Y] olgt nA
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QUAIE| Hg OFShAl7| 1, BAE F7RA
ojiz ;| ol3t 2714 Ax AN THsH S
GaA7)7) W] 4Ec] FHAoE

@ R 4% (care)

BAES Jigdo] £244 At Arid 1y
A BEE oh27] 98] A" 2E AA AR S
o]l Y ATHES Y3 FolE A3}t 1A B
AL Aujio] 2ol Q18-S FHIAF7] f38)
AABH Fo2 780l A EA" o3l
55 £ZH0 2 JEBIEE Sh= WS Hhst

ot
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