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Abstract

Purpose - The purpose of this study is to examine the mediating effect of shopping value in the
relationship between information characteristics, Wanghong characteristics, and purchase intention in
live commerce.

Design/methodology/approach - The study conducted survey with self-reported questionnaire. The
study sampled 212 Chinese consumers who have experienced live commerce led by Wanghong.
Data were analyzed using SPSS 25.0 and AMOS 26.0. The multiple regression analyses with
bootstrapping were conducted to test hypotheses.

Findings - The results showed that utilitarian and hedonic values mediate the relationship between
information characteristics such as interactivity, usefulness, and entertainment and consumers'
purchase intention in live commerce. In addition, utilitarian and hedonic values mediate the
relationship between Wanghong characteristics such as credibility, attractiveness, and familiarity and
consumers' purchase intentions in live commerce.

Research implications or Originality - This study broadens our knowledge in live commerce research
by providing empirical evidence on the mediating effects of shopping value that further explain the
relationship between information characteristics, Wanghong characteristics and consumers’ purchase
intention.
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1. Introduction

AE Al 71&e dA 2utEEe] tFy St wEt AE o] 7k & thY
gk Al Aol Fuista ok, At} FuliRE HAIRIe R AFehE gholB 2E T AH| X
AP A T 2= gholr
A, 53] T =9-2/9E(TikTok), Fo]s&-$-(Kwai), F5 (D), EL2n}2 (Taobao), El&(T-mall)
SollA gholB AmME AP BES wish g Ho|i i}, dE B9, T tEAQ] 28] &BE
ol EfenlE 20161 holB AW2E AR o] T Il FEIL A&Ho g gAsle] 20199 ATt
FAHNYL 2,5009 fiteolglem, 2019 eReuke 4118119 11)el EAPA A} 84 g E dA
PPAL 2009 ¢)otel| &algrh(iiMedia Research, 2020a), ©]9} 22 glo]H FHuxeo] A% v A o=
gho|B WS S5k dvlbel 2R AAIRE 4S8 (Hu and Chaudhry, 2020), 83t A=
Zelzo] QA A4, 71E &4 mlYolE S 5 JASFAMEY JFEH 150 T2 75
BA ArE ayHoeg g £ 9l o]"o] gti(Wongkitrungrueng and Assarut, 2018).

gho]lB Az AP AL o] #HAE FEAA HAYATEL dviRte} hHA #A T
(Wongkitrugrueng, Dehouche and Assarut 2020), 4B]z}le] 4=88% (Briindl, Matt and Hess,
2017), M35 (Hu, Zhang and Wang, 2017), ¢IAlo]AHME(Hu and Chaudhry, 2020; Kang et
al. 2021), $4%(Nadeem et al,, 2020) 5 chaFst & oA gho]B AmE AFox] vzl P55
Akt 53] AAATEL o8 Avxdhs A2 Bl SAFAA 2nAbe] T dFo F53)
o] AR} Az} EXo] glold AmzeA] An|z} ol el WA= S el Ekdtt. gholrn
Aw2oA Av|2R= iRl AARE a8 T3l Aol tig AlAF, 24, AEE JRE AlgH
=t wEbA gho]lB AmzoA] 2R} AlF W FHo] Y87 Wl Ao )| PFol Fa3dh
g P (Sun et al,, 2019), = glo]lB AwAE &M H|to]dA b4 B2 HE EH 3}
JFEE AL ARt ARhle] JEFEE nfgo R dAuja; A3E stk SHA FuljRle] 5432 4]
} 5o e mxE Z8 Q9lelth(Xu, Wu and Li, 2020).

53] T3 AEloA A71E 9 FEULS onste $E(ML, Wanghong)e] J&Fz2
Az AFo g djHo] gFo] Pl T gholB AmE AR =7 FF3AL vk, #A
ZAF B Aol upad, 20209 ¥ 71E S5 4% v F 1.39 Ho g FEM(iiMedia Research,
2021), 2020 10¢¥ 7IsE, &= 3u] glolB A2 ZAEQ] Efoute glolB, T9/EE, Fo|une-of
9] 20 FEE F dAujde 2329 9t gl Ao =2 Yeldth(iiMedia Research, 2020b),

oA F=e] glo|H Aw APGelA G5 Aol Uigk Fa/do] Folld upe} ggo] AHA} P
H & dFFel tigk o]22 #ilo] FEJH(EIMA, oldH], 2020; Park and Lin, 2020). =t
FI grolB Awzof tigh AlFe] #Ale] BlE| o]&d AT =¥ o] FESA e AA ol
53 NF7HA] BE AP ATFEL oW 95| go|B Fwzor] Ln|ate] Fuldel JFS v
742 Avshe d 248 933 vk w283k 290E0] ‘o AnA FujsEel Je vxertket
A wHAYUEFY A =82 Aoz REsgct. ol £ A= A5 (stimuli)-f-7]A (organ-
ism)-¥F-8-(response) ZH A A (S-O-R framework)ol] 278t S gholB Am2 APFox A=
fagle] &uzE 7o) Pso JFE wA= A WAYUSES 88 gtk Mehrabian and
Russell(1974)el &J3l #AtE A=-F-714-4ES ZHADIE 23 A5 2A(S)el w2 ¥k(R)2
F71A12] = #sHO)ell 23l wi7iES sttt o]gst o]22] Eof mel & AFE gho]lB AwZofA
ZHA; ) Fe] AEH MAUFOR hgrtx|e] A FEST, AvA= AF] FHlE S
gkt 7HAE Azt sioh, webA] el g3ke] viAl" A58 Anlrbe] &g rtA] Azl ke wAH
&3] A8H 7HA e} EARES dv A JHR] AL LuAEY a9 EYH &7 dFel IHH
&g v RTH(eHE s, oldts, 2011).

e} 2 AFE SSOR ZH| AT A3 5 gholB Aw2 APgeolA] A8]AF T E(R) o
JTE MAE T8 9F 8202 FHe} 4F 5L A5 89z At olF #AE wivlst=
£37EA(0)Y 9 1S T8 HHoE At
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I, o]23 w73 & 7}3 AA
1. ghol8 Aw|xe} 9%

#}o] B ArA(live commerce)s= AA7F BT] o FEl =9} gl A la
=4, A" 75 T2 Fd AREARE AARE ARUACIA & £ e eolr
Venolia and Inkpen, 2016)¢} 22}el Am2E Agst FA wao|tt, o]
2242l vl 2o wjE] w] FHFOEH XPHA] o] Sk AA, AT =
ARG et ARUA ol EFE o83t AnAENA As3 L wHAR] 2 AEE ATet.
EA, Avatel AARRE ARUAelAS gt AF Al Al 9 He, FHo] 7R AE FlE
SR FET 4 Joh(Lu et al., 2018). A, Full7} 2Ap2le] o, A AE $74-S Au|Ake}
FHetm kel ARl XSk AAE FESIAL oE T3 Fullol thek EEAEAES AT izt
of gt 2FE FA4T 4 Ack(Hajli, 2015). vpAGOZ lo]|B w2 AFol|x] Fhuljrie} Az} e
AH[ARE AATE A AES B8l AvAbE B@ed] AES AT obdet FHEY] Fask Foix
dujzte} A FEo R VHAE AEE & ArhCai et al., 2018),

o|x g gro]lB Awxae il AH|zke] Ao Z2heE AT a5 Fgo] FR3THE SEES]
5402 Avzty] SAHA 9hg-E A F e dulirte] dFe] FasA atelEn). olo] FmeAE
gho]B Aw o] dfjrt2 945 (Wanghong)oll tigh #4lo] A= ok, F&(MLL, WangHong)2
QEYS Eshe KW, Wang)'d}F Eait), 917171 BoFE oulsh="5(4, Hong)'o] T4 BE0Z
2zAZ (A, AAE, 2019), gholB Amx ZHEA QI7IE X s JFY e ARS ongtt
G5 golH A ZAFAA Bl /A vkt FR=E S8 WS FAst FFES S
FES FESAL st glo]H AmzoA] AnRlE AlES AH Bl AE kA Kot e ollx] Hvla}
AT o= G B3 AFS st o] HAFddAN S AF HRE AT TG R YA}
AES Al 3t e JES St oepr] Fgo] Meld B AF FE 785, HE,
Fujo]e 5 AH|A}F vRed] 93-S n Itk (Liu et al., 2020; Park and Lin, 2020),

It
N,

2. &7k

£ 7}x](shopping value)= Av|xbe] A4, F34 &3 AE-S B8l Adshe ool tisk 7ol
(et ol3ks, 2011), &BrkR= A 7FX 9] Ao whe} oA Jide s ne Y 84
7hAeb A T E WU E URste 7P BEA o)ty A84 7hx](Utilitarian value)=
AFolut My 29 75 Al tigh Aukd PJriE 3] AH a9 A5 FHgTh, LEAES
£3& F3l A2lo] AFe AFolvt Au|EE e HA oA BAA 71|, ] BEA, AFH A=
o] Ao o A8H 7tAE AZsth(Mathwick, Malhotra and Rigdon, 2001), #2+& 7}
(Hedonic value)= 2038 A olx Ashs 344, 444, 482 Ho| digt zuk2 Hrtelch(Babin,
Darden and Griffin, 1994). ZH|R= Ful] FA oA Algld 71x)9} AHH 7FxE F3817] wfio,
T AL 2 FAFelA AR AAA v S A S5 T #HFEH X E St
(Holbrook and Hirschman, 1982), &, &8|Ak= ol oA st dds gajd 24 22
B3l 84 Jixet gEe] I HHA Ahske A vheS B8 A2y 71X E AP etk (Babin,
Darden and Griffin, 1994).

AHR7Y 7R E AEE A2 A8 &9 HEhE 897 FE R AvRte] sl 3AA
Jag Pk, old wet My ATES LB7IX7L 48R Aol vl JERS Thkst viAIR AdEtelA
T8kt 12 9 Eroglu, Machleit and Barr(2005)E £3E wj3e] EFx o8 A==
A4A | A a97ix7) 27 B2 vx= g3k A A5H%t}, Babin and Attaway(2000): %
o] 7l ot 34 A FF Aol A&A TiAe} A=A 7HA] ARE S5 A Aol %S
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]S #3319k, Jones, Reynolds and Arnold(2006)E Zwjd oA &£B7bx|e] 27 8208
el it v, SA 7 PdE, 2EH, AR o 2 7 T trgE SN AAEHST

g 7ix e} AAG AYATELS 7ol S Hslol whal Ax} AT AFE-S thissdtt. Overby
and Lee(2000) 22}¢l &% d3tolr] 282 71x|9} 2t 77t el 23 Folezel As 5
oJn)] gl 3% 8919 FHakglrh. ¥sat A7 wgte)A Prashar, Vijay and Parsad(2017)& 22kl
L& A, A AS5E e ALH 7Hxe}t HFH Fhx| o] Fio] vt ekl L&
St MIEEE B3l Pl fogh S vHS AAEATE dSe] HTddle st AntE J]&o]
Z5 2nlE Avjd(Adapa et al. 2020), A Mu]x 79k 8] 2= (Lao, Vlad and Martin, 2021)
YU d(Huré, Picot-Coupey and Ackermann, 2017) 5 #3lsh= §-% 704 &u|a} 5ol 1]
g7l o] 9gto] EEITE. Wongkitrungrueng and Assarut(2018)& 2fo]B. F 2 233hollA
M2} A= 2R A FHEGTE, o]d whEt glo]lH A ox H8H 7px|e} e
7hAE= A Aol gk S iR sid ERFAA Fofel 7 BEE IS AAO|AHE
Fol JEFS AL AAIBHSI

)

!

By

3. AR EAF go]lB A Fuljoe AAA &F7EA| ] wiy) A

AR AL nRte] ARAEHAGH At Zg A JIFS HA= T2 8ot 53] go]r
A2 LHRE Tekst ARUAClA TTE B3 A1, 1A, AEA JRE TR AAREe
2 A & dvhe HelA, AR 5L gholB AmzdA] &H|z} Fel JFS A= T8 8%l
A A= AcHKang et al,, 2021; Ruixue Song, U%3], 2020), glo]B AWz LB} Hil=s AR=
AAZE FEAE Ao R AFETE, S glo]lH AriE glo]lH 2ERY AH|AE o] 88 954
W 22kl Azt 23 wiHd EAS AU dvke Holx] AR JaAgd, o2, 882
gho]lB Aw|ze] Al ol S vAe Fa FH 5o AFHr

328 g (interactivity) 2 AFUA oA Foizzt AEH A2 WAAZE A dojuk=
Aek(two-way) HExE thFEEA (multidirectional) 7 F-4 7 o] A o]t} (Srinivasan, Anderson and
Ponnavolu, 2002). &, 452842 7N = F bl duide] a5l dis) elxvt o] JYehbe
BAHo 2, A, SF, SAA, H3E Ao 54 UEst= QIEU 49 Ay 5402
AF=oH(Yadav and Varadarajan, 2005), oo we} APATFEL AW Aol 2842
ZoH)=4e] A5 (Amichai, Fine and Goldstein, 2004), 21522l AW 2] f%5, 372l AE3} §YAfo)
E "%, &Y (Sicilia, Ruiz and Munuera, 2005), 2<€E](Kim, Yoo and Doh, 2021), 7-uj 3)&(slam,
Jebarajakirthy and Shankar, 2021)¢ F4% JFS v|AE 2AAS AASHET. 53] Gao(2011)+=
B8RS AR AN T8 540 AR JEaed AR ANV AR sk Avrte] 34
1S A= F UAsS FE3kAh

ghold AmAE AF #H Fofo} Gl 1 g AR EAlshs A 28] &g g
AAZE FEAgo] st SolahE HolA gho|B AmzolA o83 LAty Fujexe] T4
7 9L v]th(Ruixue Song, 53], 2020), gH, F52-Eo| FPL o] &5 FV]e} AR
2o gy AEs B3 Ak v 9 ) o= J&E mXH(Fiore, Jin and Kim, 2005),
g Hdl ek Bed7 EA48S o A84 71X Aol 342 JFFS nxth(Teo et al,, 2003).

ole} B2 =glo AT wl FFo] MPs= gro]B Aw| oA HE | s atgAdo] vl Fuf
oro HXE TAH FFE 2B i AAES dSshal vhe 22 M 18 ekt

l

o

my Ac) -1:!4 NIO

HI: JEe| Jazg7do] gto|B 7w Fofjeme nAl= e £B7FA7F vl Aol

S (entertainment) e EA%, S0, A=, 71 TF, FA o] vk E}H de=
(Tannenbaum, 1980), FH o] 22t HRE T3l APt EHH FATo=E HoHTh, x|
Tl A2 A FES EX 2T & FAGA AZdehe AEA Av¥](experiential con-
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sumption)®] 424 WZs}(Holbrook and Hirschman, 1982), wAIEl Aalela 2u|A7} A sk
LFAL W=, B s 5] anxte] FA A WSS 213 (Hsu, Chang and Chen, 2012;
Teo and Noyes, 2011), 22}l &8 B dA Avzls 23 AF 34 I AAE E717% s dr4,
v, 2010), &HAPE Aglete R A o2y 912 ARUAeld EAHE EolH wiA JIxE
desls F2 adelci(Ducoffe, 1996). 53] 224 4] 743t 534 wiA] o]& dFolA] Anzprt
B e 94 ava vkl 8 agle s meEth(7RE, 2018).

gho]lB Awze] FPEFL EFHo g oy Ao gt wiA Y SAHE 3] 228 I F
3t 71x] Frtoll FS v H(Curras-Perez, Ruiz-Mafe and Sanz-Blas, 2014), 2lo]BH 7ok
gL 2R 374 F5E Y] 8 oA 948 FEE 5 e vhe ARuA A =
g3l vl A Held Hds T EASS ATt =3 ARE Fo o2 A7k 2
ZEAA didel digk AA 712 Ao @EFS 9 (Kim, Kim and Wachter, 2013), 224
o8k wkg-2 A&l AAH Hrt HAS £3I8t(Bitner, 1992), 84 714 A= 5744
w1tk (Stoel, Wickliffe and Lee, 2004),

olof| we} g5-o] sl ho]H Am2ox] FHo| SefJo] Anrbe] Ful oo wX|E
JEFS VA AT ALLS AS3sal o 2ol 7Hd 28 dAgskiinh

o oM, Ol'ﬂ }'ﬂ
o‘?“l o N
o =

ol
o,
2

H2: Hreof] 9epio] gho]lB 7w Fujelnd] nxl= S 3717 vzl Aol

87 (usefulness)> oJwl st tidol] g &= Juhil =7le J==, JH F-842 3T JHE
AREBEAY 83k Blo] Amlzle] 7 1A oA Tgo] E Aolgka W Fmoloh(Kahn, Strong
and Wang, 2002), JH f8/42 AE FH& Vel 8 X2 74 P5(Gdx, F4dn, 2017),
84 A7 v #Hs 8 @5 (Davis, 1989), Fulds & (o] gol, 2019)7 22 AH|A}
kgl 344 JEFS mxin

glolB A2 4F e FRE FARYUA | 5 T AEH HRE 2njxd @y FHE
Agsttt, =8 2z FFE S Fatol s At dsgstal ARE AFEte A A
T5g ATt Fulg weth 2% i glolB Amie N AuxtoA wrEsiEe] 159
& 359 A4 ol =%0] He A8 FE AFo] fEgh wiA ot mekA] glo]B Am 24
2827} B g8l A 4skE §-84300 g Frke AvjRle] 343 g S35 T2 28lelnt

A 2e37hR ol A AYJATELS ofH digol gt f-8d A 7A AZhe] HdE AFIHA
t}(Babin, Darden and Griffin, 1994), 28|22 223 A3toA] 2H|R7} A Zbsl= FHo G844
A4 7|9} gk 7EA] A zbel|l 392 PFFS HIAH(Kim et al, 2012), JIEYl &gE&E, A4 Av2~e)
2o QY AR Avjrte] AAA, XA v T gFS XA E], 2017).

oo whe} GF5-o] &3 holB AmzolA AR F8/do] MRt Fuf ool H|XE TAHH
F3g aB7EAZE v AYAE dSsta 7 3E o o] Akt

H3: AEo| f-8A4do] gholu 7Am= Fvjolied] vA= IS w77 vl Aold
4. & 5793 2ol AvA Fujol AAlAN £97HA ] Wil 9

24 mltoiolx F5of dlFH 7|9} JFHL gholB Av22 = o}, o]d whe} MRS
G018t 4 gl ko] ko glo|H Awxe 29 A4F 9oz HylEth(Park and Lin, 2020).
AFUA A A A A} Bd Anate] FH A FA o JFES vA AFUA A Ee} A
A jE-oll J3kg wHth 53] gholH An oA AvzkE A AFS BA X HlgiE dEeA
T AR S stk Al AlFol gk R AT el TS Fdste &l sk Ase
ZoH)z} Fuff Fo F23 J kS m Xt (Wongkitrungrueng and Assarut, 2018), 3 432 53
A719 &M VESZE T3l 753 Z2HEFH Aol 7t g golr Awx v EFS e
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Aol 5o wigdA T s 5 Fgo 54202 qgdr,

Hufate] 21232 AFE BE=et Tl AFoll JFE |HtHGong and Li, 2017). 9&<] 21843 (credi-
bility) & %go] AEAdH AAFE 2E Auiste AlF ARE £ Agsty &S ol Aol
+ Wgo|th(Park and Lin, 2020), &7 2ol tigh A== Aot Algshs JRE Ui WHSIAA
7 sk e Bz &3 gtk olelgh I oA A7t BA el tigh vkl v X
FA4A e A7 nAE(Morgand and Hunt, 1994), #ARFUA o] (Goldsmith, Lafferty and
Newell, 2000), A]H]2 n}A B (Zeithaml, Berry and Parasuraman, 1988) 5 theksl AT o oA
AZ = Aok

53] Tl AgSelA] izt digh Asle &vzke] Tl el S vXE T8 8RleE AT
(A48, 183, 2013). t5o] 242l A A A 2zl AMEch jJr“HX}EO] oS A

718594 dq5S & & vk AH 5o = lE dvliAlel digk 2l=e] Fa/de] v A FrkEg
(Reichheid and Schefter, 2000), 2fo]B AmM2 Ao e FF o thal AlZE= Lnjzte] %‘7@751, S
A hgol S Pl F8 2Rlo MAATEL FEIIIHRIIA, olaln], 2020; Park and Lin,
2020),

ghA Al el AN HEAHR &H ukE Z olaste AA gle Bt s B
Aolgh= el g Hrlele Heollx] AAH A7 - A 2] Hrhg 25 UEgoh(Ha et al,,
20106). o]&E3t #AdA e, ehEAI(2018) 28Fel 191 nlt]o] Blo| B W Zggxte]] tgh A2
AR A" EAFS T3 Tz T8 TS RS A =g AFog, WA
(2018)2 g0l tigh 2= do] AFol gk AAH wh& #AS WS JrhE 3 70 A=
v x| FFg-ES TrEE AT

olelat Aol 2 W FE i AAHL 2nlel ANH, B Aede] 87 FHS
Fo) A8, eﬂﬁ 4 7422 Azl GFE PIAT ol Prlewe] 344 9 A AL S
% gleh, olelet weld 20 weh eholn Avizeld gl g Awe] sulxte] Tulelwe] W

FAA 9FL 2AAA7 AT AQE dlSen A 42 Tt ol Agssit,

H4: ¢330 2l#ido] gholu 7Avjx Fujele) vXe= JFS 237Hx7F vifd Aol

&4 (attractiveness)> R Ll sl vt Aztele omel BaEsk A4 wjEdAd7 44, 71X

& 55 3 AEA Mg WEste Ndo2(Eol, A, 2016) 37 Ad 549 ¢4,
T e U 2 SAMS B8 AZhEck(Belch and Belch, 2003), £ AFto4] 959 UHE—?]”‘JS

%%101 A AAH, *u‘ﬂz—*. Sl tal anAprt A zehs 48l e o }— om| gt

wedo) wige gusel Ua 344 Hme) BFol JFS ML, o Aud BAD AF
% I x%o]zau} ofell gmelel WAL ARUA I, zﬁ%m WA, eetel v
5 thee AoA] ARUAH B oln] 2nlAe] 3 W2 S| the] A8 Aol

TEEATH(ell: Kahle and Homer, 1985). AR Y] wjg el gt AR= 2nAbe] Fej2=gd AA A
AH 28] A4S 74 (Pallak, Murroni and Koch, 1983), 2132, 42, P5 =H 2T JF&
nAth(Debevec and Keman, 1984), fo|H A2 455 %01‘4 QJEel S Zta YA
2HAER vk A FRE $8 sARE =7 e quﬂ’ﬂ 45-o] vy AHA; ghg-d
JEFS v A= T8 8ot ol FFo wiHAdL go]lB Aw2ox] LAl Fujee TAH
S w]RItk(Park and Lin, 2020),
olglgh AP AT w=lell 2AT uf FFof miEdL & FAolA AnAte JIAH, A whe-g
318t 84, Y4 &FE FIAT|L ol 7 FEel TAHH FFE VS A5 F U

olof] we} glolB Aw|2dlA g wjF o] An|zle] Fujmo| v TAA JIE BT} ulAy
g AJE St 7Hd 5E v 2ol A3

H5: <482 vwig/do] gholr 7w Fujeline] nA= J&FE 77 viZE Aol
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A NN WA (familiarity) 2 el 3k 7b7-e-2] Hrke e a7y 548 2 g os)s}
I YoE ¢1AS onElE Ao 2(Gremler, Gwinner and Brown, 2001), £ 04—? oAl & tigh
B!

olgh Anjzte}l FEZF A &Aool F7|HR] A WAl B B FAE B FEel el 2t
Zheh= 219gk Aws ouigitt, Aol thek s 2 FE a8 Riwe} zlold o5 A Hr
i=Z(mere exposure) &7l w2 of® it th3k ‘ﬂ'i =22 g g AsEE o 57

T_

A]

¢

I e FAA uhe-S o]FEth(Zajonc and Markus, 1982), B3t 17| x=Z(self-disclosure) o]&o)] <A
shd, #A| e dxo = Zlo] Qe A AR mEko g zlo] = #AE FAE ol A el
st %L 14 @712 o]¥tH(Derlaga and Berg, 1987). 3+ 712 BAo qlo] HAe] Jto] FE3)
AP ATFEL Al B Afu|2 AFAe] el Asdo] FARE, 1 BE, Ao me) 22 An|Ate]
A=Al ”J*o—oﬂ S nRES AAEIY (el Gremler, Gwinner and Brown, 2001).

gho]8 Aw|2oA] B[Rl G AlF ARl F9H A BAE TS FAl 2 VES
g B3 43S FEIAY FE3te] MR HRE A4S weln A A FAAsth dg<d,
AZF(2018)= 191 Hltjole] egte] el AR} =7 D42 Al s, 4= 9 AlF =
of 2 xldAtolA gk 344 el BEol dFS nHS AAISFch wekA *H]X}sﬂr AZ3F A&H
A AHH At AHE BAE B3l golxl URE g5o] sk AF Uit Pzl A
3FE v]A Foltt, | AvAkE AFY 7 AN AFE BE A THH] FE5E FskE
o] Fulizpel] tigh Avake] M&Ade Byl Bulshs Aol st 71 FFed AFS vA AF
gk #Ael Bl Aa3lth(Park and Kim, 2017).

olglgt My ATol AL uf Fgol thall LRAF Azt s FEo] Hulfsls AlFol sk
7R A ztel| g-g w2 o= Tl FEeol 3FH JFE nRE dFF Utk o]o wef gloln
Aw oA FFof HeAdo] Avabe] Fufjee] u|X= FAA JFS F7ER7F wiAE ALE dS53)
3 7 68 ohe o] sk

o

H6: g9 zs7do] gho]8 Avx pulefee] nAe dFFE 37HA7F wiAg Zleloh,

B odre g 7K W8l wet (Fig. 13 22 d7EES Akt
Figure 1. Research Model
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I, Ay
L A= #4842 94 54

AT Ame Fgo] sk THY olH Amx o f AHe| e gy e T AT THU
0 2 3ltt, AkEE FERIbE AEAE ol &5 281l 2ARE B3 BT AL o] SR
7P el o] &%k 5ol Pt eholB Avz AYE IS g ¥ S ARl L7}
ol $H3E 2 a7skolrh. ol=jdt AAS B FHE F 21299 AEAE HE B4 o] &3k
2o o] SHEAEL] AE FAHE FAdo] 40.6%, 4ol 59.4%%Ack. AFEEE 100) Fulo)
6.1%, 20th7} 50.5%, 30th7} 32.5%, 40th7} 8.5%, S0th Zuko] 2 4%2] H]&o]dr}, H3 3ol
#ulshs ghold Am2E T AF] T AFol e SHAY Hl&E 58.5%Hr.

>

[e

oh
Al

pS|
=

4 rlr

e

2. W5 574
2 d7e] F8 54 W SHEsd AR SAGERE, 22, #84)3 48 SRR,
wjed, 2eAd), el 2B kA (A8 7HA), AFA 7HA), S5l TR olF WaE
BE 7de YAZE HEE o83 FAsACt
A

AR EA4 = F5784e Zeithaml, Berry and Parasuraman(1988)dll <71&te] 9+&3} An|x}
AN ATHE R Fed-g4ds S/l B2 S4stArk(el: 2ho]lB Awzolx 53 HAIRE
ARE AFYAIA & 5 UATH. 2L De Wulf et al, (2006) ] ZAF 47) £Fo =2 =Asdck
(e]: ZolB Aw oM FnE2 JRE AF3H3ATH. F-8&732 Venkatesh and Davis(2000)e Z7g
3N wFoz SAstc(el: gholBe] HHE= yolA =go] HIUh.

4% 54 F 2347 mj@ AL Park and Lin(2020)0] 273ke] Al#Ade 37 (ol FEe [As)
), EAES VN Bz SAs ATl F52 mjEH o). &L Gefen(2000)o] =g+ 37K
o2 SATATH(: FF-2 o} HdE}),

w7f WM<el 2371 Babin, Darden and Griffin (1994)0]] &7138}e] 282 7}x] 770 £33
glo|H Avlxg o] &3 U7l dte ES THE  Ah, A 71 67 3 (e gholn
AM2E o] 83FH WA LAdellA 2ESE A 22 7o) Ethez At 450l Frlo=s
Ling, Chai and Piew (2010)o] &A%t 37} &3 o2 SA3ATH(el]: U= gho]B A w|2ofA] 238
AFS T X AU,

TS 2 A7E SEHA 54 B FA W SAS d 9, A", 95o] JaEe gho]B A nzeA
AF 7l & S48k

3. B4 23
1) MEg Bgy 24 2t

E dFe] dglo]ElE SPSS 25.07F AMOS 26,0 T2 13L o]g3] B435}9th, (Table 1)< F4
ol 7ed AT Wt FRAAE AAGT

Table 1. Descriptive Statistics and Correlations

M S.D. 1 2 3 4 5 6 7 8 9 10 11
1. Gender 159 049 1
2. Age 2823 721 081 1

3. Purchasing 142 050 197+ -046 1




glo]u Aol ol F EAo] Awlxe] Fulewo] vAl ek 2B W) T 145

experience

4. Interactivity 484 105 038 180% -209% 1

5. Entertainment 471 121 005 198k -268xx  A75ex

6. Usefulness 434 142 028 185xx -3d5xx A91kx T1Txx ]

7. Credibility 437 137 025 150¢ -308xx 5ABkx 61wk T3hex

8. Attractiveness 451 129  -024  190%x -318xx Abdwx  p35xx  50xx  Thex 1

9. Familiarity 428 146 -007 195 -3dex 535wk Hlhxx 692%x T1bwx 6631

10. Utilitarian Value 466 121 -028 220% -329%x 58x  p0%xk  682xx 690k TO7xx  Thex 1

11. Hedonic Value 451 131 014 166+ -353ex 53Bex 577wk b67xx  GBMx  T0bxr  T52kx  BAGwx 1

12. Purchase Intention 462 132 026 183 -380xx 528xx 562xx  638xx  oAPkx  665xx  bblxx 799wk BADxx
* p < .05 ** p< .01

(Table 2)+= 2243 A 4 235 ArST. £ A7 A= 4L ABvst &3
(Cronbach’s alpha)& o]83l¢ich, £4] Av}, Oas A g o83 ZE W5 A2 9=
FElete] 719l 7 oY Ae® yrh =T NS Eelekt. B2 S92l
(CFA: Confirmatory Factor Analysis)S 53l ASsur, 24 4y, 2y o] Fid == ES

7hss AAXE do] 22 7153 FFEo 2 vEhtH(x2=1166.533, df=689, CFI=,964, NFI= 917,
RMR=,086, IFI=,964, TLI=.957). CFA A%}, BZ3}H a9l AR 7k 2% 7 o)) FFoA §-2o35)
Ao (BE Ao pl.001), 24 FANES HHFZEAHAVE; average variance extracted)2 657
< e, H%‘ 22| =(CR; Composite reliability)= 7492 43]3le] A& gdze] 712 ZZ31=
Ao g BAEAY(Bagozzi and Yi, 1988).

Table 2. Results of Confirmatory Factor Analysis and Reliability Analysis

Standardized

Variable . Cronbach's a AVE CR
factor loading
Interactivity1 768
Interactivity? 803
Interactivity3 .702
. Interactivity4 804
Interactivity Interactivity 81 946 .657 861
Interactivityé 886
Interactivity7 858
Interactivity8 775
Entertainment1 820
. Entertainment2 885
Entertainment Entertainment3 849 941 667 749
Entertainment4 639
Usefulness| 896
Usefulness Usefulness? 918 937 772 .788
Usefulness3 819
Credibility1 .908
Credibility Credibility2 946 936 863 885
Credibility3 932
Attractiveness] 923
. Attractiveness?2 888
Attractiveness Attractiveness3 907 937 791 866
Attractiveness4 844

Familiarity Familiarity1 913 936 772 783
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Familiarity2 926
Familiarity3 803
Utilitarian Valuel 821
Utilitarian Value2 738
Utilitarian Value3 903
Utilitarian Value Utilitarian Value4 915 934 828 921
Utilitarian Valueb 840
Utilitarian Valueé 881
Utilitarian Value?7 907
Hedonic Valuel .905
Hedonic Value2 901
. Hedonic Value3 .905
Hedonic Value Hedonic Valued 874 934 747 892
Hedonic Value5 913
Hedonic Valueé 920
Purchase Intention1 915
Purchgse Purchase Intention2 842 936 812 849
Intention .
Purchase Intention3 937

2) 7t2 44 24

HE 547 45 5o Tzl n|XE Gl qlof &7t iz Hgtol 2
E 3 (Bootstrapping) ¥ (Model4)S 53 74392 M (Hayes, 2017), & oA ¥ A,
golB Awx FulFdPL A4 HF2 s

(Table 3)3} (Table 4)+= AR EAdo] Fuljxo] nx& Gl o] 371x]2] vz &}l ek
A AFRE AAIGT B 7] H12 FHe JozgAdd Fujee] dAloA a7t wi/j &adE
Aq&=3kint, A aeAde 284 71X (B=.616, p(.001)¢} 2t 71x](R=.594, p{.001) 22 f-2l3h
()2 e vt 28y vl MeE A 1EstE vl dEsEgAge] Pzl nAE Jge
frofabAl ke (B=.083, p).05), A-&2 71x(B=.285, p<.001)¢} FHt 7} (B=.549, p(.001)7}
Tzl vAE A(+)e AFe 47 Folstd). a3t FzztgAdo] Fullo e vAE & o]
287 71 (3=.1706, [.034, 321D, ;3 71x](B=.320, [.195, 494D <] &= BF Fo3tont,
A ETE FrolehA] g2 o= JeRITHB=.083, [.027, .194]), ujetA] gto]r Am2elM HH 45
2247 AR ool BAl o] ALH Tx|eh A Thx| o] ¢ wiZfE AT A= o] H1L
A A = At

H2E= AHo] oy} Fujjoje] AAoA] g7tx]e] wiEAE dSatoltt. eehde A8 714
(B=.543, p<.001)2} A= 71x(B=.555, p{.00D)dll Z+z+ f2l3t A(+)e] J&S v|xe}, vk vj7)
HEE 3 23S o 2o Fulemol Al AT FoshAl ko (B=.063, p).05),
82 71 (B=.259, pL.001)}t A=A 7}R(B=.545, p<.001)7} Fulelzd] vA= F(+)e] J&F>
747F frelsth ek, w3 ogtdo] Fuleme mAE JeFol o] HEH 7EX|(B=.160, [.048, .285])<}
A4 74A(R=.302, [.167, 475D 1t EFH= 25 Fosdouy, A-daTHE= FoskA] g Ao
YERSTH(B=.063, [-.035, .161]). we}A] Blo]B Auzor Hr o epAdnt Lu)zl Fulle]ze] A
o] AgA Zhx|e} H=FA Jpx e bd wiZfEadrt AR =] H2e AA =AU,

H32 ARl §-847 Fujejme] AAoA] g7tx]e] i EAE dSetoltt. f-8782 A84 714
(B=.534, p{.001)2} A=A 7}x](B=.558, p{.001)ell 2tz F2l8t A(+)e] J&S vt 2=y vzl
Hp7t 3 FdE BHA -840 Fulezd v Xe F3F2 f-oshA ggkot(B=.055, p).05),
82 71 (B=.294, p{.001)} A 7}R(B=.541, p<.001)7} Fule]zd] vA= F(+)e] J&F>
ZYzy o3kt sHH f8Ado] Tl w X e el o] H8H JHx(B=.157, [.041, .270D),
A4 74x(B=.302, [.197, 455D 1t EFH= 25 Fotdouy, A-daTE= FoskA] g Ao




eholn Avizo] Aust 35 EAel 2uldel Folelwel v 9 27 W) g 147

ERgTHB= 055, [-.037, 147D, webA] eholm Arizeln A 843 2ulA Tulolme] B
slo] A8 Fhxsh Aeba Fhxe] g st AR o] He A =g,

Table 3. Multiple Regression Analysis for Information Characteristics on Purchase Intention

Mi Mz M3
Utilitarian Hedonic ~ Purchase Utilitarian Hedonic Purchase Utilitarian Hedonic Purchase
Value Value Intention Value Value Intention  Value Value Intention

Interactivity — .616x*x  5@4%xx 083 063 . 055
Entertainment 543wk 5Bk
Usefulness B34xkx  BEBkx
Utiltarian 285w 295ww P
Value
Hedonic B4Q*%x B45%xx B4 1#%%
Value ' ’ '
R? 407 357 746 410 .384 745 484 463 745
F 34.882%xx 28.120%*x  98.413*xx 3531 1xxx 31 6671xxx 98 031xxx 47 563xxx 43 784xxx 97 878xxx
**x p< 001,

Table 4. Direct and Indirect Effects for Information characteristics on Purchase Intention

Bootstrapping Percentile 95 percent CI

Point Estimate Lower CI Upper CI

Direct Effect .083 -.027 194

. . Utilitarian Value 176 .034 321

interactivityIndirect Lo yonic Value 26 195 494

Effect Total 502 378 635

Direct Effect 063 -035 161

_ _ Utilitarian Value 160 048 286

entertainment I’%‘f’f"’e? Hedonic Value 302 167 475

e Total 462 329 607

Direct Effect 055 -.037 147

) Utilitarian Value 157 01 270

usefulness  Indirect 40 ic Value 302 179 455
Effect

Total 459 360 570

(Table 5) ¢} (Table 6)& 943 EAo| Frjejwo] v G glo] e 7hx|e] vz} Aol hsl
BN ARE AAET, B el Hix 939 2145 ool #A¢AM 23719 wi/lads
=3k, 43 AL 284 7EH(R=.561, p<.001)2} A2 7}2](B=.602, p{.001)dl] Z+zt F-2
3 A(H)Y JFL v 2y w7l H5E 3 neslge W AlFAde] Frldwe] nXe gk
oAl ket (=001, p).05), A&7 7X(B=.293, p<.001)¢} F=H 712 (B=.536, p{.001)7}
TFrjel el mAe A(+)e FFgFe 47 Foskanh. 13 A A o] Full o] n)E Jel] glof g
2 7}2(B=.165, [.043, .294])9} A 7} (R=.165, [.043, .294]) 2] 7HHEHE= BT S5t o),
AR AT FoslA o Aoz Yehgth(R=.061, [-.036, .158]). wehs] gle]B Amzea 43¢
2247} 2nj) ufjoleo] A 9lo] A87 7ix|9} HegE spAe] b v Edr) A= o] Hex
A A =] ATk,
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H5= &3] izt Fofele] AN g7k o] viZiasdtE dSstairt. mede 284 714
(B=.610, p<.001)9}F A 742 (B=.665, p<.00D) 2+2} frojek A(+)e] dFE mAch. whd wizf
s A aEskle W eetdo] Fulejel nAE 4L FofahA egteu(B=.076, p).035),
A& 712(B=.290, p(.001)9} A 7HA(B=.529, p<.001)7}F Frjelol vA= AH(+)e] T2
4zt frejaklet. w3k oo el WA= Gl glof d&A 7FA(B=.177, [.045, 311D,
A 7k (B=.352, [.200, .525D) ] P EF= BT frolatdovt, AXdEdE FoskAl toHe
=.076, [-.030, .182]). whe}A] gho]B Avjzollx g v dst 2nja} Fjelme] dAol glo] 284
7hA1ek A ThA o] @ izl ERrE AAE o] H5= AA =i

HO62 & A543 Tolele aAloAM 237k o] i asts dSatsint. <42 484 7HP
=.574, p<.001)¢} H2HA 7EX)(B=.635, p(.001)el Z42F frof gk A(+)o] JF& wHeh. 22 wiAp
Ap7E 7 FdE B oM F8Ado] Fufelma vAE G2 FrolshAl eskenH(B=-.011, p).05),
87 7HA(B=.324, pC.001)<F A=A 7HA(B=.563, p<.001)7} Fujelm=e A= H(+)9] FFL
Z¥zk frefatQivk. gk fr8/do] Tl el nlxE el lo] A8 x| (B=.186, [.057, .315])%
A 7k (B=.358, [.220, .510D) 9] FH A= BT Folstdont AHaAE= FoskA] g sloz
UebtH(B=-.011, [-.113, .091]). w2} 2fo]B 7Am2ellx] 4F Xgmol 2uja} oo o] w7
Slof g2 Zpx|oh HetH vhAe] e wizfEaFrE A Hol Ho AAH AT

Table 5. Multiple Regression Analysis for Wanghong Characteristics on Purchase Intention

M4 M5 Mé
Utilitarian Hedonic  Purchase Utilitarian Hedonic Purchase Utilitarian Hedonic Purchase
Value Value Intention Value Value Intention Value Value Intention

Credibility ~ 561#xx 602 061 076 -011
attractiveness B10%kx H65xxx
Familiarity 574%xx  635x%x
Utiitarian 293exs 290%x 324we
Value
Hedonic 536*xx* 529 56 3xx*
Value ' ' '
R? 503 499 745 520 527 746 570 .589 743
F 51.390%xx 50.528*xx 97 983x*x 54 975xxx 56 A57+*x 98 277x*xx 67 148%*x* 72 79b*x* 97 013*xx*
*xx p< 001,

Table 6. Direct and Indirect Effects for Wanghong Characteristics on Purchase Intention

Bootstrapping Percentile 95 percent CI

Point Estimate Lower CI Upper CI
Direct Effect 061 -.036 158
credibility Indirect Utilitari_an Value 165 .043 294
Effect Hedonic Value 322 195 465
Total 487 392 584
Direct Effect 076 -.030 182
attractiveness  Indirect Utilitarian Value 77 045 31
Hedonic Value 352 206 525

Effect
e Total 529 17 662
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Direct Effect -0 =113 091

Familiarity Indirect Utilitarif'an Value 186 057 315
Effect Hedonic Value .358 220 510

Total 544 435 668

1 A7 A3t aoF 2 AR

2 ATy F8 & % S-O-R ZH Aol 2A3}e] 7 gholr AnzdA] HHe} FF 5]

. ZF Tl e v S s Aotk A A, gholH Ar oA

A, 849 AR 540 A84 7HX e AFH JHAE S AR Feje e

< mh =3 gEo] A=, g, JAsAdo] Aed Thxeh A 71xE BE &Rk

Tuj 2] o %@Xi FEgS HAE AR YEHTE &, glolB Aw2oA LBz} Hole AR 9%

E30] A, AEA 87 T S8 aFUIRAE AGSH st 7 BEE FE F A5l AAH
At

o] & ¢ Wikt thew} e o2 A MRS AT WA, AT ol2H vt vigstae
gholn Avizsl 45 B AT RoholM FFo] AWSHE eolm AvizolM Lml4 T YBe I
201 T2 BAS THSAL. a0, voln Avizol 2mlA) FF Ao FEA HYATE
AH EA(e]: Lu et al., 2018) =& Buljak S4(ol: Park and Lin, 2020)0] Zu]# %o ”WE
21 ol FH37] wwel &uR dFo] dojue AgA mAYUF daide A7k dEx
H7F @A) gt whEbA] glo]B Ao FH EACGEAEA, 2284, 849 4% SR,
WA, X&Ad)o] 7R (AE4 7HA], A=ty ZERDE B 2R Pz vl S st
2 AT A gholB AnzeA] AnjAbe] Tl dl5-S A AEd wAYUFS AAStE A
A ol&d oz 7|59},

2 A7 AFHoE bggd 22 AAES ATt WA, £ AFe gholH AmZdA] AR
ARG, S8, &0l LFTIAE viZiE ARt —TLHH«] =R é ShE AASATE olHE A+
Ade M)A ez 202 9 A9 85 JRE AR JeAgS T AT 5 e
FARAR AFUAeld Ak FHE Ag WS AAgt, S A P7} gho]B Awr| oA A|FH=
AEo oA -84, R FsgAdo] vt 63501 b e &3 ajlelge AT A
gho]H AmzdA gFe Anate} S o] A& Fs ) Al Aol AlEel thal] F3]
shatal e ARE ghelsiy Az ARYAClA WUk F A7k &S AlARFITH

o2 £ A7 gholH Az 5o A, g, 5o LBt E & AnAte
T-rfj &j = o] T°r9]fﬂ JEFS v A= AL AASHIT OlL Ggo| anAEA i WES o]
FAY FAE Bl IEHE wolil 2FE FE5= g0 MR FAH
%

o_>¢ 1-11 iy L r
mO(‘ mlo

}\

P

AF 308 S ool ST A LS AN, olelet BN B LAl Helg 2
1A BE 8 B QAENE A 2dE A L2ad g A%d £7E 88
5 gle Aot

B A7 Folu Aelo Sl F5t delstel oled, ApAoR ov) gl At Al
o ohet g o A 3 FF APRFE AT gk A, B d7E gEe] ARshs goln
Aol olg ARl Y T AWAE 0w TEel A AR 2AY 7 AsE Basah
el i A S HEAS B 5 ke Ao dork, 9 el AhY g EAE
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getd Ao 7heds mAR Uy BHEAdS =9 & U2 A= JgEn)

=4, & A7 golB AmE AnR; | Pl JE nXe 89le g FeAeA, 22, 84
o] FR 54454 A=, Mgy, AsAdH 22 4E 5495 st 2y LnjRte] Fuf F el
2 A7 a2 X 537 45 54 ol thkgt AR 4% SAo] IS v|H F Aok, ¥
ollgl Hre} 45 54 oY FAE 54, A 54, 2vA 54 T ohdek 8o AR
Paol FdFS v F ot 2HBEZE golB AmzoA v} PFol JFS nX = ohgg JF
821L 3 9 AFE gholB Aux FFoA AvzL FFE ol T & e FHAA AlGE
A Az HlolTh,

AR, B A7 AR 45 540l aWUIRAE Gl AnA o] 384 JEFFS v|HS A
Gok. 28y o] g3k Wzt FAlol= JFgFH e 7|5 -3 3418 27 (boundary condition)o]

EAT 5 Qo B ATE @ 2de e Ll o1 LT webA ehol Anzeld
BES Adelt 25 T B B4 2AL UG FF AT FAE Foln Aol
Al 5o 9T adle woh WAsl AWE 4+ = AT FAYE @ ol

Ao R B AT ol Anls Aake] AAHAlsl SEd tia Al Ble] FelARL Qe F
Aol FEBte] 7 29A4E BPoR ATSH et SNS gl AEmel Q171 de B
A7} A goln Azt Az ) WAow #Re TP ANAHR PP g A
o whebd R SolE Ari Aol B5A B4 Zelsl = wald 54 ©E ARl v
Aol AFeHE e Wi wahd QT BN ov] Q= A7 FAPE @ Zoldh,

=
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